
Kringle Candle
How a father and son launched America’s hottest new candle line

 

Launching a new retail and manufacturing enterprise 
in a difficult economy involved great risk, but as my 

father and I pursued the notion, we realized the 
basic concepts behind Kringle Candle were 
very strong.  Our goal in launching Kringle 
Candle was to offer the world 
a fresh new take on scented 

candles. We carefully developed 
a line that would stand out, give 
consumers something truly differ-
ent and also be easy for gift stores 
to try at a low investment level. 

And so, less than a year after our 
earliest discussions, the Kringle 
Candle Company opened its first 
wholesale accounts inside New 
England.  In October 2010, we cut 

the ribbon for the 
sparkling destination showroom/retail 
headquarters and production facility
of Kringle Candle just off Interstate 91 
in Bernardston, Massachusetts, near 
the Vermont state line. 

Mick and Mike Kittredge

I N T R O D U C I N G

I was only eight years old in 1998 
when my father Mike Kittredge II sold 
the company he’d founded, Yankee 
Candle. I’d always dreamed of 
working alongside him someday, but 
I understood the many reasons why 
he was compelled to sell at that time.
 
Over a decade later, I ventured into the cellar myself 
to make some candles for a 2009 college marketing 
course. They turned out so well I proudly showed 
those initial creations to my Dad, wondering if they 
had potential beyond my classroom. Together we 
developed the name Kringle Candle, and my 
childhood dream soon re-surfaced: could this 
school assignment possibly become an actual 

business? We knew
there was a need in the 
candle industry for something 
exciting, so we began 
exploring the idea at length. 
The more we talked, the more 
our enthusiasm grew.
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